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• The "partner" section of the visit.brussels website: 

https://www.visit.brussels/en/professionals/partners

• International Branding - a brand as a service: 

https://www.internationalbrand.brussels/en/home

• Visit Brussels FAQ 

https://www.visit.brussels/fr/professionnels/partners/faq-partenaires
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• Centralised information: all information relevant to partners 

on a single platform, making it easy to access.

• Efficient Communication: an effective communication 

channel for updates, announcements, news, etc

• Document Sharing: download and share documents, guides, 

marketing res, etc.

• Real-time access: real-time access to essential information, 

so you can keep abreast of the latest news and important 

changes.

• Customisation: A well-designed extranet can be tailored to 

the specific needs of each partner, providing a tailored 

experience for each user.

• Training and events calendar

• Better Collaboration: foster collaboration to build closer and 

more productive relationships.

• Business Development: facilitate the integration of new 

partners, accelerating business expansion.

EXTRANET 
VISIT.BRUSSELS
Strengthening relations between destination partners





02/05/2022 — Titre de la présentation Source du document 7

SUBSCRIBE TO OUR NEWSLETTERS:
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